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WELCOME

Well the ‘silly season’ has
once again come and
gone and it seems hard to
believe but here we are in
April 2005!

In this edition of the

St Ives Realty Newsletter
we take an expanded look
into investment options
and also a look at the
influence the resurgence
first home buyers are
having on the market.

We now have this news-
letter available on our
web site ...
www.stivesrealty.com.au
along with some practical
advice for buyers and
sellers.

MARKET REMAINS

BUOYANT

As reported elsewhere in
this newsletter, activity in
the more affordable areas
of Perth has increased
due to the return of first
home buyers to the
market. Our view is that
this trend will continue,
although much will
depend on interest rate
movements during the
coming months.

So how will this
affect you?

Simply put, as the more
affordable homes are
purchased, those homes
in the next price tier come
under more scrutiny and

also begin to sell. This
then leaves the outgoing
seller free to purchase
their second or perhaps
third home which in most
cases will be in a more
desirable location. The
sellers of this property
then also move into more
influential areas (perhaps
yours) and so the ripple
continues right through
the market place.

It is a fact that when first
home buyers are inactive,
the whole market
plateaus and in some
instances retracts. With
the tax relief measures
associated with July 1
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Stamp Duty changes; the
second half improvement
in the market should flow
into 2005.

February 2005 figures
show a total of 7,433
home loans were granted
to owner occupier
purchasers in Western
Australia which is an
increase of 2.6% over
January. Whilst these
Bureau of Statistic figures
were taken before

the .25% increase in
interest rates was
announced, data confirms
the continuing impact first
home buyers are having
in our market place.

WHY APPOI

Our company under-
stands that your associa-
tion with modern realtors
should result in a tangible
benefit. We all offer you
great service and friendly
staff. Most can erect a
reasonable sign and write
a reasonable advert. But
these things alone are not
going to necessarily
deliver the benefit of a
timely sale at the price
you were led to believe
was ‘possible’ by your well
intentioned agent.

In the real world, you
need someone dedicated
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to securing you the best
possible return for your
property.

At St Ives we offer a
collective view as to the
best way to market your
property. We fully cost
and implement this plan
with the ultimate goal of
delivering the highest net
return to you, our client.

You not only have the
benefit of dealing with an
exclusive agency dedi-
cated to assisting you all
the way, but behind the
scenes you have the

REALTY?

added benefit of dealing
with a company boasting
an industry leading
marketing division.

We have been assisting
clients with their real
estate needs for almost
30 years now and one
thing we have learnt is
that tireless, dedicated
staff are most effective
with the application of
sound marketing
strategies.

After all, is it your home
that is being advertised or
the Agent selling it?
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THE DYNASTY
EXPANDS

We would also like to
welcome the newest member
of the team Gemma Bolton,

daughter of Neil & Joan
Bolton. With parents of
the calibre of these two real
estate champions there is
no question that Gemma
has been born & bred
into real estate!

Gemma, who is in the final
stages of completing her
degree in Marketing &

Business Law, will be
heading up the marketing of
Wembley Downs
and looks forward to
acquainting herself with
many of the residents within
this great area over
the next months.

GEMMA BOLTON
Office 9387 7977
Mob 0411 577 570

gbolton@stivesgroup.com.au

Sub-Market Disparity Evident

The introduction of stamp duty concessions from July 2004 has seen the num-
ber of dwellings sold in Perth rise by over 25% during the September quarter.
Almost 28% of the 17,100 sales recorded were from first home buyers who tend
to purchase in the more affordable areas of Perth. This is reflected in our local
Median Price remaining steady despite the increased sales activity experienced.
It is interesting to see in the December quarter a disparity in sub-market activity.
During this quarter the median house price for inner suburbs grew at 2.7% but
in outer suburbs the annual growth rate was 12.9% . Investors were also active
with 22 % of sales being recorded by this group. Rental returns now average
$171.00 per week, an annual increase of 6.8% and the vacancy rate has fallen
slightly to 2.7%. The five year average Median Price increase for Perth has been
8.1%pa.

Source: Real Estate Institute of Australia
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JEFF TRUDGIAN

Jeff is a Senior Consult-
ant with our Company.
He is a Chartered
Accountant, having
retired as a principal in a
public practice in 1999 to
embark on a new voca-
tion. Jeff joined the
company in January
2000 and has gained

include Rotary and
music, writing poetry,
reading, theatre, movies
and recreation. He still
enjoys playing Rock ‘n
Roll with his duo—"The
Likely Lads”. Jeff can
often be found providing
concerts to residents at
a humber of our Retire-

extensive experience in
both General and Retire-
ment Sales. He brings
many years of experience
in business, finance and
customer service to his
clients. He unashamedly
loves his work helping
people to achieve their
aims. Jeff is happily
married to Dawn, his
partner of 37 years and
they have three adult
sons. Jeff's interests

ment Villages. As one of
the earliest “Baby Boom-
ers” he loves helping his
peers and anyone who
needs his help. Jeff
specialises in the coastal
suburbs from North
Beach to Mullaloo;
although certain clients
insist he market their
homes and on occasions
we find Jeff in far flung
corners of the city doing
what he does best—

846.

Jeff Trudgian
Senior Sales Consultant

helping his clients
wherever and whenever
required. You can call Jeff
any time at the office on
9387 7977 or direct on
his mobile 0417 280
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KALLAROO PROFILE

BY JEFF TRUDGIAN

Kallaroo is a popular northern beach
side suburb just 22 kms from Perth
hosting a largely family population of
around 5300 people.

Surrounded by Whitfords and
Mullaloo beaches to the west,
Hillarys to the south, Craigje to the
east and Mullaloo to the north,
Kallaroo occupies a special place in
this growing region.

Established in the early seventies the
character of the suburb has changed
and enhanced over the years.

The Median price of $396,000 for
the year ended 31 December, 2004
has risen markedly over recent years
due to the contrasting mix of homes
in the area. The prestigious
Northshore area west of Dampier
Avenue boasts multi storey high
quality property in the million dollar
region; whereas “old Kallaroo” e.g.
the Bridgewater Drive, Springfield
Court, Maritana Road region has a
large number of 70’s 3 and 4 bed-
room homes on good sized lots ripe
for renovation. Properties available
under $300,000 are becoming rarer
by the minute.

The Kallaroo median price now heads
its friendly Mullaloo neighbour by
$18,000.

Kallaroo has grown by 23.6% for the
year ended 31 December, 2004 and
by 16.7% per annum for the five

SPRINGFIELD COURT

years ended on that date.

Families are pouring into the suburb,
now showing 86% of the properties
are fully owned or being purchased.

Kallaroo also embraces all age
groups being home to around 185
residents at the resort style inde-
pendent living retirement Estate at

St lves Northshore. The estate has
100 Villas and 45 garden Apartments
for people over 55. The estate has
level access, an on-site caretaker,
programmed care if required and
numerous facilities to enjoy including
a large Clubhouse for recreations and
functions, a Deli, bowling green,
swimming pool, dining room, library,
hair salon, mini golf, health profes-
sionals visiting by appointment and
plenty of friendly peers.

The suburb and immediate surrounds
provide everything a family needs l.e.
one of the largest shopping Centres
in the southern hemisphere at
Whitford City, a Medical centre, a
number of Primary and Secondary
Schools, Parks, beaches and quick
access to bus and rail transport..

The future for Kallaroo Appears rosy
in such a preferred location where
tasteful development (s) should
continue to commend the suburb as
one in which to invest with the
confidence that benefits will accrue
in the form of an enjoyable lifestyle
and growing asset value.

MARITANA WAY

SMOOTH MOVE

Modern living is
usually done at
one speed...

flat out /

If you relate to
this or simply
want piece of
mind,
take advantage
of our knowledge
and expertise
and allow us to
handle the sale,
purchase and
settlement of
your next move.

We can arrange
removalists,
handymen and
cleaners if
required.

St lves Realty
are your partners
in Real Estate.

Free Reports Offered

As a community setrvice,
St lves Realty will provide
a free suburb profile to
anyone interested in the
performance of a particu-
lar locale within the
metropolitan area.

The report will include
the latest sales figures,
median price and sales
activity within the area
requested. It will also in-
clude an overview of the
market by your local St
Ives Realty sales expert
including rental activity.

If you would like to
receive your free report,
simply call our office on
9387 7977.
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FOR FURTHER
INFORMATION
ABOUT
YOUR STREET

PLEASE CALL
THE WEMBLEY
SPECIALIST

JOSH
HALPERN

Office 9387 7977
Mob 0417 50 196

Josh@stivesgroup.com.au

PERTH'S
AVERAGE

TIME FOR A
SALE?

46 DAYS

WEMBLEY PROFILE

HOLLAND STREET

BY JOSH HALPERN

Holland Street is classic
Wembley. The street is a
glowing tribute to the
Californian bungalow, of
which most were built
between 1915- 1940,
with the majority of
homes displaying the
tell tale features such
as; broad low-pitched
gable roofs, deep entry
porches and leadlight
feature windows. There

are a growing number of

homes renovated and
extended to accommo-
date today’s family and
taste. Traditionally most
Californian bungalows
have 2-3 bedrooms, two
living areas to the front
and a sleep out. New
kitchens/bathrooms,
lighting and an exten-
sion of the sleep out are
common modifications.

The street is a mix of
older residents and
young families with the
latter being the majority.
Most of the people |
have spoken to agree
this is an ideal place to
bring up kids. “I have
two kids who both go to
Wembley Primary, most
days they come home

from school and go to

LOOKING NORTH ALONG THE TREE LINED HOLLAND STREET

the neighbours house to
hang out.” according to
one local Mum. “l know
all my neighbours and
occasionally we even
have street parties. It's
really a great environ-
ment”.

The Street gradually
rises to its peak where
parted by Grantham
Street, while Herdsman
Parade and Cambridge
Street flank the ends.
Holland Street south of
Grantham has tradition-
ally received higher sale
prices, however, this is

not as evident in the
current market.

CLASSICAL BUNGALOW STYLE HOMES PREVAIL IN HOLLAND STREET

REALTY

Central location, a fam-
ily environment, along
with the insatiable
desire for character
homes makes Holland
Street an attractive and
popular choice.

Recently Sold
6 Holland St—$710,000

February 2005, 2 bed 2
bath bungalow, on a
670sgm lot

67 Holland St—$765,000

1/10/04, 1935 brick &
tile house, 4 bed 2 bath
on a 656sgm lot

119 Holland St—$489,000

14/10/04, 1945 brick &
tile house, 3 bed 2 bath
on a 646sgm lot
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WEMBLEY DOWNS PROFILE
MAISIE CRESCENT

BY GEMMA BOLTON
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The suburb name, Wembley Downs but the area was mainly developed in
was originally derived from the adja- the 1950’s. S T I \ / E S
cent golf course, which in turn de- ¢
rived its name from the suburb of Housing in Wembley Downs tradition- REALTY
Wembley and was officially approved ally consists primarily of single
for use in 1959. houses on large lots but we are now
seeing a substantial number of strata
Land in the suburb of Wembley homes on smaller blocks, meeting
Downs was first subdivided in 1927 the demand of consumers and ac-

commodating the growing population.

FOR FURTHER
INFORMATION
ABOUT
YOUR STREET

PLEASE CALL
THE
WEMBLEY
DOWNS
SPECIALIST

Recent Sales

Maisie Crescent has achieved some
high prices in recent times. The aver-
age sale price of a home in Maisie
Crescent, based on statistics for the
past 24 months, is $570,000.

Number 18 was sold for $600,000 in  F=
January 2004, number 11 was sold THE “DOWNS” RETAIL CENTRE

for $705,000 in the same month. . ]
Community Services

* “The Downs” - well known to resi-
dents of the area, provides the pri-

mary commercial and retail centre for GEMMA
Wembley Downs.
BOLTON

jii * Education needs are well served by
the highly reputable Hale School and

Wembley Downs Primary School. Office 9387 7977
* Parks, five of them in total, cover Mob 0411 577 570
nearly 34% of the suburb and sport- gbolton@stivesgroup.com.au

ing facilities, including tennis courts,

A feeling of space & tranquility is achieved
throughout Wemb|ey Downs with mature g0|f and fOOtba” are well pI’OVIded fOI’.
tree lined streets complimented by over
1/3 of the suburb set aside as parkland.
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We're on the Web!

5 TIMES
Www.stivesgroup.com.au
www.stivesrealty.com.au

WWW.reiwa.com.au

WWw.aussiehome.com.au
Wwww.realestate.com.au
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STIVES

REALTY

ST IVES REALTY HAVE
LAUNCHED THEIR
30TH YEAR BIRTHDAY
PROMOTION &
OFFER FREE
MARKETING,
SETTLEMENT &
PLATINUM
MARKETING PLAN.
CALL NOWTO
SECURE YOUR GIFT!

9387 71977
NORTH

22 BISHOP ST. JOLIMONT

9330 7477
SOUTH

22 WINDELYA RD. MURDOCH

9582 8790
MANDURAH

22 CARNEGIE PLACE
GREENFIELDS

News Flash

FROM THE MANAGER’S DESK
INVESTORS CORNER

Investors are still very active in the marketplace and accounted for 22% of the
properties purchased during the December quarter of 2004.

Vacancy rates have fallen and average rents have risen once again. As of April
2005 the vacancy rate dropped to 2.7%.

It is interesting to note the influence the first home buyers have had on the Me-
dian Price which currently stands at $267,000. Perth is now one of the cheap-
est capital cities to purchase real estate in. Whilst it may appear as though real
estate in Perth has gone ‘backwards’ when compared to the eastern states, the
median price quoted has been attributable to continuing large numbers of first
home buyers and resurgence in sales of investment properties in the more af-
fordable suburbs of Perth. These two groups were responsible for half of all
sales during the December quarter.

Investing in real estate is without question one of the most enjoyable and profit-
able ways of increasing your wealth. Investors, when starting out, will generally
be looking for properties offering higher income over capital growth. This assists
in the servicing of the mortgage and other costs associated with the purchase
and management of the investment. As we become more able, we then gener-
ally look for properties offering less income but superior capital growth. Your
personal circumstances dictate which applies to you.

Tax benefits may also be available in the form of depreciation (little understood
by many) and where the outgoings exceed income; resulting in a negatively
geared investment.

As with all real estate, location is the key. Transport, shopping and related infra-
structure are all important variables. Land component costs and even the age of
the improvements placed upon it are also important.

Redevelopments undertaken in prime locations maximise returns. Examples of
recent such developments include Subi Centro and East Perth. Increasing
wealth will continue to underpin prices in these developments and in the more
desirable locales surrounding the CBD and within 2 kms of water.

It is also generally beneficial for you to invest in areas of large scale infrastruc-
ture activity such as new freeways or rail line developments.

As with any strategies, consulting your accountant and/or financial planner is
your first step. The second is to give us a call at St lves Realty so that we may
begin a life long partnership based on timely, sound advice and service.

Angus Kukura
Manager Marketing & Sales




